1 ASE OF THE DAY

SHOIL—X

So what you are saying is that we should
invest more money to rebuild

our whole store?
BEE=NESLY>TWADIL., [EEHEREZERTEITOICE2EERAZIRE T AETENSZETTIM?

73 SITUATION
Wik

David is talking with Henry - one of the business developers he’s been working with.
TAEYFFE—RIZBOTOAE SRR TAAOY/N—DAV—EFELTVET,

3 DIALOGUE
247AY

Directions: First repeat after your tutor and then practice each role.
AR BAEORITHNTDIRLIZR, ENENOREZHE L THELLD,

. . . . .. TAEYE:
David: I will need to seriously come up with strong strategies in  #ESEDEREHTAT HI=HDHE N

order to compensate for the loss this year. BEERACRHSEINENTEEA.

AU —:
. . T . FAEYRSA, THTT, JEIEED,
Henry: 1 qnderstand Dav.ld. Look. It’s ]l'lst my 0p1n10,n, but I feel PR T BBt Ca . FAIEE
this shop looks slightly old-fashion. Why don’t we AV SATITBNICRZ S ESBEHL

. .. . & — 5=
consider giving a total new look to this shop? ;;;fqﬂ%iﬁiifﬁf;;bfLij“t

TAEYER:

David: So what you are saying is that we should invest more SEYBEE AN ITEY SDBEHE
. BIEDFH1-0IZLYSLDBRAEEHLIE
money to rebund. our whple store to attract new and DB CHLI- S ~Et LS o TS0
more customers, is that right? W2
AU)—:
Henry: Well you don’t need to change the whole thing. We can AZETRCEEADBEEHYEL A

: BEOBLRAZEASRELT—HERE
retouch some of the parts such as changing the color of BN TRt 2ot CREEME

the wall, change the lighting etc. It won’t be so costly 2, TR TLRTHLLFEREFYHT
' EMTEET !
but can create a new atmosphere for sure!

4 VOCABULARY

Directions: First repeat after your tutor and then read aloud by yourself.
M SEAEDRITHNDTVIRLIZE, S EIFOLY TREL THELLD,

come up with ~ ~%zR-o1+5. 77 attract BlZEDI+5
compensate =) old fashion #FEL®D
consider ®Et9 3 retouch BETS
loss =S atmosphere ZESR
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5 LANGUAGE FOCUS

So what you are saying is that we should
Invest more money to rebuild

our whole store?
BEENESLL>TWADIL., [EHEAREZETEITOICE2EERAZIRE T AETENSZETIM?

Clarifying Information
EHORER

Directions: First repeat after your tutor and then read aloud again by yourself.
AR AEDHZITRN TR L%, S EITOED TREL TAELELD,

So let me double check what you’ve just presented smapcr-wizpir-rgzlLi-ciamE
to us in order to avoid any misunderstandings. BREEETGL,

So what you are trying to say is that you don’t wish BoLeYldlio i, B2 LORMEMRITI
to continue your contract with us, is that right? FHIEHDeE L ETI

Can | please confirm what time you are visiting BB AR SRS REAZ T M HERSET

Mr.Smith tomorrow? WEDTEEBLLTLEI D,

So what you are saying is that you are more BUIA B LY NN, BT R

capable than Susan, is that right? Y FYBRENDELNENICETT D

Let me double check the itinerary with you one BREREHLIELS—ERESH THEEL,

more time.

Are you saying that you can or you can’t join our BHITHBADRBITBMTESLEE>TIVS
6 %Q%CTIVITY Hints

ek
Activity: Create sentences which clarify the following t

information. in front of ~ ~MDHEI
WE . TRONWMAEMER T2 DL EEVEL LI, i

inside of ~ ~Df
1. You are not too sure where to meet your client near the ~ ~M3E<L

tomorrow. F
business card %l

2. You did not fully understand your boss’ explanation.

3. You want to understand clearly what has been
discussed with your client today before going back
to office.
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